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The power of
financial planning

With consumer confidence at historic lows, there is one group that remains
optimistic and on track to achieve their financial goals, especially retirement —
those with a comprehensive financial plan. In fact, they are nearly twice as likely
to report feeling confident about their financial future versus those without paid,

professional support.

Ameriprise Financial and the Financial Planning Association recently collaborated
on the FPA® and Ameriprise® Value of Financial
Planning study. Inside, you'll find the research results
detailing what comprehensive financial planning

means for advisors and their clients.
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conducted by Harris Interactive, August 2008.

Further proof that it works.

Even in today’s economy, those with a comprehensive financial planning
approach are more likely to report feeling optimistic and on track to reach
their retirement goals, including retiring at an earlier age, than those
without a comprehensive planning relationship.

Advantages for clients
> Among those who named planning for retirement as a primary goal,
73% with a plan and planner report being on track or have already

achieved this goal, compared to 48% of those without a plan or planner.

68% said they were living their dreams vs. 42% who didn’t have a plan.
> Those with a comprehensive financial plan are 70% more likely to

be utilizing a non-company sponsored retirement vehicle like an IRA,

401(k) or SEP account than those without a plan.

“l am well prepared for RETIREMENT.”
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12004 Consumer Survey, CFP Board of Standards.
A financial planning relationship does not guarantee financial or investment success.
Clients are not required to implement a financial plan with Ameriprise Financial.

Retirement Goals

Prepared and
confident.

78% of those with

a comprehensive
financial plan say they
are well prepared for
retirement compared
to fewer than half —
46% — without paid,
professional support.

Nearly 80% of those
with a comprehensive
plan feel optimistic
they’ll reach their
retirement goals vs.
just over half of those
without a paid financial
advisor (79% vs. 56%).

93% of retirees with

a financial plan feel
financially prepared for
retirement vs. 70% who
don’t have a plan.t






