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Former LPL Team With $670M 
AUM Switches To Ameriprise
By Joyce Blay

“ This strategic partnership with Ameriprise provides 
us with the freedom, integrated technology, and 
leadership commitment we need to provide first-
class service to our clients.”

Lisa Policare, MBA 
Financial Advisor
New Hope, PA

Lisa Policare said in the email that she decided to become a 
financial advisor after seeing her grandmother struggle just to 
write a check, which she had never done before her husband’s 
death, let alone understand her late husband’s finances, which 
he had always handled.

“Seeing my grandmother, who just lost her husband, not 
know how to write a check, and have no understanding of fi-
nances in general, inspired me to help people take control of 
their finances,” she said in an  email. “Clients often credit us for 
their successful retirement, but our view is that we have helped 
empower them to feel confident in their financial decisions.”

If given the opportunity to offer one piece of advice to pro-
spective clients that could turn them into established clients, the 
three advisors each offered up their personal nugget of wisdom.

Trauger said he would advise prospective clients to work as 
a team with those they trust most.

“Work together with your spouse, advisor, and professionals 
to create a plan and system, and be part of the process,” he said 

P
ENN WEALTH PLANNING HAS JOINED THE IN-
dependent channel of Ameriprise Financial 
with over $670 million in client assets, accord-
ing to a news release.

“We look forward to working with Penn 
Wealth to achieve their practice vision and to 

empower them to remain differentiated from the competition 
by consistently delivering an exemplary client experience,” 
Bill Williams, executive vice president of the Ameriprise in-
dependent channel, said in the news release.

The practice, formerly with LPL Financial in New Hope, Pa., 
was founded two decades ago by the husband-and-wife team of 
CEO Lisa Policare and Managing Partner Frank Policare, who 
are joined by managing partner and financial advisor Patrick 
Trauger. Since the firm’s founding, the Penn Wealth has grown 
to an 11-person team serving a diverse client base nationwide, 
with the majority of them current or former pharmaceutical 
industry executives, Lisa Policare said on social media.

An industry veteran with 24 years of financial services expe-
rience, Lisa Policare explained in the news release why she and 
her team had decided to exit LPL and seek out a new partner. 

“This strategic partnership with Ameriprise provides us 
with the freedom, integrated technology, and leadership com-
mitment we need to provide first-class service to our clients,” 
she said. “The pandemic and continued economic uncertain-
ty have shown the value strong financial advice and compre-
hensive planning have in helping clients reach their short- and 
long-term financial goals. Our team treats our clients like ex-
tended members of our family, and we strive to deliver excep-
tional service and solutions. In our search for a new firm, it was 
clear that Ameriprise leadership was aligned with our vision of 
delivering the very best client experience every time.”

Since its founding, Penn Wealth Planning has provided fi-
nancial services including retirement and financial planning, 
individual investment management, tax planning strategies 
and life and long-term care insurance solutions.

Frank Policare said he began his career in banking as a loan 
officer, but discovered how much he enjoyed working with his 
customers, as well as their finances.

“Financial planning incorporates all of that and so much 
more!” he said in an email. “It is a complex puzzle, but when 
the pieces fall into place, people exceed their goals.”



ber that you probably know more about finance and investing 
than your most successful prospect. With that knowledge, you 
can be a confident resource to your client.”

She also said it is just as important to be a trusted resource 
to another advisor as it is to be a trusted resource to an estab-
lished client.  

“In today’s environment, unless you have a circle of influ-
ence to quickly grow your business, the best way to succeed 
is to be the indispensable partner to the successful advisor,” 
she said. “Very successful advisors eventually understand they 
need a trusted partner to take their business to the next level, 
and if you can fill that role, you can be the succession plan to 
that advisor.”

Each of the three advisors also weighed in on the question of 
what one characteristic every advisor needed to succeed in his 
or her chosen field of employment.

“Trustworthiness,” Trauger said.
“Listening,” Frank Policare said.
“Confidence,” Lisa Policare said. “I know I’m using that 

word a lot, but wealthy individuals want to work with people 
who can confidently be their expert.”

Founded in 1894, Ameriprise Financial Inc., is a diversified 
financial services company and bank holding company incorpo-
rated in Delaware and headquartered in Minneapolis, Minn. 

in the email. “And then trust in that process!”
“Stay the course,” Frank Policare said. “The market goes up 

and down monthly and yearly, but we are always looking at a 
longer-term horizon.”

Lisa Policare said that a prospective client should not to be 
afraid to admit that he or she might need help.

“Investing is very emotional and having an advisor to help 
take the emotion away can lead to more successful outcomes,” 
she said in the email. “I always say its easy to buy a stock, 
but harder to know when to sell it. An investor may believe a 
losing position will recover, or a winning position will make 
more. An advisor will provide the discipline needed to confi-
dently make investment decisions.”

The advisors also offered up some advice for the next gener-
ation of aspiring advisors.

“Work hard and build great relationships,” Trauger said in 
an email.

Frank Policare echoed that advice.
“Concentrate on gathering assets and building strong rela-

tionships with your clients so that they in turn will want to 
help you by referring other financially like-minded individ-
uals,” he said.

Lisa Policare took a more holistic view.
“Study, learn and work hard,” she said. “but always remem-
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